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“

The fancy stuff is
alright, but you’ve got to
have the beast underneath
the fanciness.”

M O O S E C R EEK R ED A N G U S
19TH ANNUAL BULL SALE
3 P M • M O N D A Y, A P R I L 1 5 , 2 0 1 3

Please make plans to attend our annual
sale at the ranch April 15, 2013 at 3:00pm.
On offer are 50 easy fleshing, deep bodied, beef
bulls. These Red Angus yearlings are bred and
fed to last, a product of our unpampered cowherd. Powerful, meaty cow bulls as well as low
birth, “sleep easy” heifer bulls will sell. Come
early and tour the offering and their mothers,
sisters and sires, all at your leisure. Please stay
after the sale for our famous steak fry and socializing in the new, heated sale barn.
But most importantly, expect to see cowmen
and women, over 82% repeat customers, bidding
on bulls designed for the real world. For more
than 40 years, they have come to expect ranch
raised and bred cattle that flourish in tough
situations. Our “blue collar” bull pen is multigenerations deep, backed by four decades of unwavering dedication to the Red Angus industry.
Call, write or email for a catalog. Even better,
check out our up-to-date website and see the
genetics, philosophy and customer service that
has helped us sell more than 2,100 Red Angus bulls.

“The fancy stuff is alright, but you’ve got to have
the beast underneath the fanciness.”

- Ray Ippolito, Angus Times Herd Sire Edition, July/August 1991
Ray’s vision was simple: make
the cows work. The rest will
follow suit.
We started our Red Angus
program with one goal in mind;
to raise functional, sound cattle
for our own use and our commercial customers. That is the
most gratifying part when we
consider that we have customers that have supported us since
1972 and some of those outfits
are now working on their 3rd
generation. We have always felt
that customer service, honesty,
integrity and loyalty were the
backbone to our business.There are more choices than ever when
it comes to selecting your herd bulls and replacement females,
thank you for considering us.

At Moose Creek the service doesn’t end at the fall
of the hammer. Actually, that is when it begins.
Join us February 2, 2013 for our Open House.

This will mark the start of the private treaty 2-year-old bull sale.
We are offering our April/May born bulls by private auction that
day. With the expansion of our spring calving herd, we will be
hosting two sales a year; our annual spring yearling sale and the
new 2-year-old Open House sale.
These bulls have never been offered for sale and represent a
group that was not targeted to sell at any time other than this
particular sale. No left overs, picked-through, or culled-out bulls.
We want to offer our customers “aged” bulls that meet the same
criteria as our successful yearling sale. Also, we are resuming the
Open House to give the same customers a laid back, no pressure
environment to select the bulls that they need. This gives both
buyer and seller more one-on-one time, something we miss with
the fast pace of sale day. These bulls will be available for viewing
anytime, and will be performance tested and videoed with both
available on our website. The bulls will be wintered and delivered
when needed, free of charge, with the same customer service and
care that you have come to expect from us.

19TH ANNUAL BULL SALE
3PM • APRIL 15, 2013

Our customers are the backbone of our operation. We know all of our customers by name
and pride ourselves on the personal relationship
we have with each of them. We work to help
our customers market their cattle, either to us,
one of our contacts or to one of our customers.
Plenty of times, our customers meet and swap
trade secrets and phone numbers over a drink
and bite after the sale. It is important to us that
when you buy breeding stock from our operation, you are getting more than a handshake and
a ball cap.You get customer service, follow up
and the peace of mind, whether it is your first
purchase or your 40th year supporting us.

We make it our job to see that the
cattle do theirs.

